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Nothing grows your bottom line faster than new business with your global sales accounts, yet companies like
yours are leaving billions on the table.

Y our customers are going global — are you?

There' s atidal wave of offshore expansion, and if you' re not ready to grow globally with your customers,
even your domestic businessis at risk.

In Whale Hunting with Global Accounts, Barbara Weaver Smith takes business owner s and executives,
national and global salesleaders, and large account salesreps on a deep diveinto the four critical sales
strategies that will make you winnersin competition for global accounts:

Knowledge-L ook Deeper * Structure-Get Organized * Process-Beyond Steps* Vision- Lead the Way

The voices of fourteen global sales experts — current practitioners and sales |eaders — contribute seamlessly
to the narrative for a powerfully multinational perspective. Weaver Smith will teach you how to become a
smarter, more insightful, global account team who will win unlimited long-term business.

Expert contributors include Rachel Barger, GM EMEA & Global Head Customer Success and Vaue
Engineering, Lithium Technologies, Zurich, Switzerland; Valerie Bonebrake, SVP, Tompkins International,
Raleigh, NC and Kansas City, KS USA; Tiffani Bova, VP, Distinguished Analyst and Research Fellow,
Gartner, Los Angeles, CA USA; Melissa Donnélly, VP of Sales, JDA,Dallas, TX USA; Gerhard
Gschwandtner, Founder and CEO, Selling Power Magazine and Sales 2.0 Conferences, Fredericksburg, VA,
USA; Jeff Hargroves, President, ProPharma Group, LLC ,Kansas City, Kansas, USA; Matt Heinz, President,
Heinz Marketing, Seattle, WA, USA; Jill Konrath, Keynote Speaker, Award-Winning Author, Sales
Accelerator, Minneapolis, MN, USA; Sid Kumar, Globa Head of Inside Sales, CA Technologies, New
York, NY, USA; LisaMagnuson, Founder and Corporate Sales Strategist, Top Line Sales, Portland, OR,
USA; Kirk Robinson, SVP Commercial Markets Division & Global Accounts, Ingram Micro, Orange
County, CA, USA; Mircea Saracut, Head of Business Development—EMEAA, Symbicore, Cluj County,
Romania; Hari Shankaranarayanan, Managing Director, Accenture, New Delhi, India; Dr. Greg Story,
President, Dale Carnegie Training Japan, Tokyo, Japan.
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From reader reviews:
Brian Davis:

Why don't make it to be your habit? Right now, try to prepare your time to do the important action, like
looking for your favorite guide and reading a reserve. Beside you can solve your trouble; you can add your
knowledge by the reserve entitled Whale Hunting With Globa Accounts: Four Critical Sales Strategies to
Win Global Customers. Try to face the book Whale Hunting With Global Accounts: Four Critical Sales
Strategies to Win Global Customers as your pal. It meansthat it can for being your friend when you
experience alone and beside associated with course make you smarter than ever. Yeah, it isvery fortuned in
your case. The book makes you much more confidence because you can know every little thing by the book.
So, let us make new experience as well as knowledge with this book.

Jennifer Bell:

This Whale Hunting With Global Accounts. Four Critical Sales Strategies to Win Global Customersis great
reserve for you because the content that is full of information for you who else always deal with world and
get to make decision every minute. This book reveal it information accurately using great plan word or we
can claim no rambling sentencesin it. So if you are read this hurriedly you can have wholeinfo in it. Doesn't
mean it only gives you straight forward sentences but challenging core information with splendid delivering
sentences. Having Whale Hunting With Global Accounts: Four Critical Sales Strategiesto Win Global
Customersin your hand like finding the world in your arm, factsin it is not ridiculous one. We can say that
no publication that offer you world inside ten or fifteen second right but this e-book already do that. So, this
can be good reading book. Hey Mr. and Mrs. busy do you still doubt that?

Antonio Bedler:

Isit a person who having spare time and then spend it whole day by means of watching television programs
or just laying on the bed? Do you need something new? This Whale Hunting With Global Accounts: Four
Critical Sales Strategiesto Win Global Customers can be the reply, oh how comes? It's a book you know.

Y ou are and so out of date, spending your free time by reading in this brand new erais common not a geek
activity. So what these ebooks have than the others?

Mary James:

Don't be worry for anyone who is afraid that this book may filled the space in your house, you can haveitin
e-book way, more simple and reachable. This Whale Hunting With Global Accounts: Four Critical Sales
Strategies to Win Global Customers can give you alot of buddies because by you investigating this one book
you have issue that they don't and make anyone more like an interesting person. This book can be one of a
step for you to get success. This e-book offer you information that maybe your friend doesn't realize, by
knowing more than additional make you to be great people. So , why hesitate? We should have Whale
Hunting With Global Accounts: Four Critical Sales Strategies to Win Globa Customers.
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