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The biggest challenge facing salespeople today is closing the deal. So often after a meeting with aclient you
think you nailed it just to learn the following week that you lost it. What happened? Y OU WERE OUT
SOLD! What you'll learn when you read this book: Y ou- the brand 6 critical sales skills Qualifying Vital
Stages of the sale Modern strategies Close that sale And more... The special events industry is multifaceted.
This means that the marketplace that the event industry providesis big enough to support your endeavor as a
special event professional. There are many directions in which you can expand and the industry provides a
lucrative market ready to sustain you. From wedding planners to caterers to venue coordinators, floral
designers and entertainers, the tasks are myriad. Before the internet, the event professionals were the experts,
coming up with the answers and ideas. Today, roles have been reversed with the clients doing researches.
Let’s take the modern wedding as an example; today’ s couple has awide array of information sources from
bridal magazines, the internet, wedding books, wedding TV shows. They simply have many things to look
to, with bridal magazines constantly churning out issues like * Secrets for big day savings', ‘ Questions to ask
before you book’. There is seemingly an information overload and the clients come asking gquestions because
what they’re reading is telling them to ask the questions. Sheis armed and ready. Are you? The difficulty of
‘selling’ in the specia events market is compounded by the fact that today’ s clients have awide array of
options available to them as regards what they can buy. Hence, there is a need to understand the client, set
yourself apart from the competition, and show your client how you're different in order to close sales. Itis
only necessary to stand out from other event professionals like you. Just how do you do this? Sell yourself.
The phrase “sell yourself” is most times misinterpreted as showcasing your positive features and throwing
yourself in the face of people whom you intend to make an impression on, however selling yourself is more
about pulling clients to your company. Perhaps your bookings have started to drop off lately, and you find
yourself struggling to hit sales targets that you used to breeze right past. Y ou may be fabulous at bonding
with the client but still find yourself losing opportunities. It is not just enough to bond with the client. Have
you ever met with a client and you instantly connected? Y ou just have the confidence that you will book the
event. A week |ater, the client is not responding to your calls and emails. What happened? Y ou were outsold!
No matter how hard you work, how well you qualify and regardless of how well you think your meeting with
the client went, if you are weak at closing sales, you will suffer in your career in the events industry. Closing
salesinvolves a calculated process of understanding the client’ s needs, showing the client that you have what
it takesto fill that need and ultimately, creating a relationship with the client so that he decides to trust you
with the job of filling that need he has. How do you go about this, you ask? How do you reignite your
passion in sales and go from no clients to fully-booked? What sales techniques are to be employed to propel
your events company to higher heights? These and many more questions are answered in this book. Itisa
guide to get you started as a highly effective, amazingly memorable event professional; think of it asa
behind-the-scenes road map for kick-starting sales and getting fresh perspective, ideas and mativation for
your special events company. www.merylsnow.com
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From reader reviews:
Barbara Stewart:

Now aday folks who Living in the erawherever everything reachable by interact with the internet and the
resourcesin it can be true or not involve people to be aware of each info they get. How many people to be
smart in acquiring any information nowadays? Of course the answer then is reading a book. Reading a book
can help individuals out of this uncertainty Information particularly this Booked It!: Selling, Closing and
Standing Out in the Special Events Industry book because this book offers you rich information and
knowledge. Of course the details in this book hundred per cent guarantees there is no doubt in it everbody
knows.

Phillip Barker:

Nowadays reading books become more than want or need but also work as alife style. Thisreading routine
giveyou lot of advantages. The huge benefits you got of course the knowledge the actual information inside
the book which improve your knowledge and information. The datayou get based on what kind of e-book
you read, if you want drive more knowledge just go with schooling books but if you want feel happy read
one together with theme for entertaining such as comic or novel. Typically the Booked It!: Selling, Closing
and Standing Out in the Specia Events Industry is kind of e-book which is giving the reader unstable
experience.

Chad Jones:

This Booked It!: Selling, Closing and Standing Out in the Special Events Industry are generally reliable for
you who want to certainly be a successful person, why. The key reason why of this Booked It!: Selling,
Closing and Standing Out in the Specia Events Industry can be on the list of great books you must have is
definitely giving you more than just ssimple reading food but feed an individua with information that perhaps
will shock your earlier knowledge. This book is definitely handy, you can bring it just about everywhere and
whenever your conditions at e-book and printed ones. Beside that this Booked It!: Selling, Closing and
Standing Out in the Special Events Industry forcing you to have an enormous of experience including rich
vocabulary, giving you trial of critical thinking that we realize it useful in your day task. So , let's have it and
enjoy reading.

Dave Arreola;

Playing with family in avery park, coming to see the water world or hanging out with buddiesis thing that
usually you will have done when you have spare time, after that why you don't try factor that really opposite
from that. Just one activity that make you not experiencing tired but still relaxing, trilling like on roller
coaster you aready been ride on and with addition of information. Even you love Booked It!: Selling,
Closing and Standing Out in the Special Events Industry, you can enjoy both. It is very good combination
right, you still desireto missit? What kind of hangout type isit? Oh occur its mind hangout fellas. What?



Still don't get it, oh come on its named reading friends.
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